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COMPTEL Warns FCC to be Cautious of 
AT&T’s Claims in Merger Review  

 
COMPTEL’s Reply Comments Point Out Inconsistencies of AT&T 

Statements in its Merger Filings 
 

WASHINGTON, D.C. – In its reply comments concerning AT&T’s acquisition of T-Mobile, 
COMPTEL, the leading trade association for the competitive communications industry, told the 
FCC that it should be skeptical of AT&T’s claims that it will not raise rivals’ special access rates 
and adversely impact competition in the backhaul market or retail businesses.  
 
COMPTEL’s reply comments pointed out a number of inconsistencies of AT&T’s claims when 
compared to market realities: 
 

 AT&T claims that fiber-based Ethernet backhaul facilities are something other than 
special access services.  AT&T has suggested that special access is limited to TDM-
based facilities, not the higher capacity fiber based transport sought by wireless carriers 
and that “ILECs such as AT&T and Verizon have no advantage in providing” Ethernet 
services. This is a fallacy. AT&T and other ILECs have enormous advantages resulting 
from their economies of scale and scope and it is far easier for AT&T to extend its 
existing network to provide fiber-based backhaul service to wireless providers then it is 
for new entrants to build fiber networks from scratch…. AT&T in particular has a 
“ubiquitous network that has widely deployed fiber infrastructure between central offices 
and to customer locations, and it continues to push its fiber network further out from core 
business districts as it transitions its legacy network to U-Verse. In contrast, as the 
Commission has acknowledged, fiber deployment is a difficult, time-consuming and 
expensive process for new entrants.” 
 

 AT&T claims that T-Mobile is not a substantial enough purchaser of backhaul that 
its departure from the market will harm competition for backhaul services. 
COMPTEL notes that “ironically, in arguing that it would have no motive to raise its rivals’ 
rates for backhaul, AT&T’s economists state that because special access is 
characterized by high fixed costs and low marginal costs, the ‘loss of the margin on 
backhaul services when a customer switches to a competing provider (or reduces its 
purchases) is significant to AT&T.’…If the loss of the margin on backhaul services when 
a customer switches to a competing provider or reduces its purchases is significant to 
AT&T, the loss of T-Mobile’s backhaul business in AT&T’s 22-state ILEC region will be 



significant to the competitive providers that provision that backhaul.” 
 

 AT&T claims that it currently lacks incentive to raise rivals costs of competing in 
the wireless market.  COMPTEL believes this is simply not credible. “AT&T enjoys a 
dominant position in the special access market that provides wireless backhaul, an 
essential input for retail wireless service. Like any dominant provider, AT&T will seek to 
maximize its profits. If it can maximize special access profits while also raising the costs 
of doing business for its wireless rivals, AT&T clearly has the incentive to do so.” 
 

 AT&T claims that the increase in horizontal market concentration will not harm 
competition. Even though the AT&T/T-Mobile merger will trigger FCC examinations of 
current market concentration and spectrum holdings of the combined company on a 
market-by-market basis, “AT&T chose not to present market specific data either in its 
Application or in its Joint Opposition to the Petitions to Deny that might demonstrate that 
the significant increase in horizontal market concentration that will result from the 
acquisition is not likely to lead to unilateral or coordinated anticompetitive activity.  
Instead, AT&T reiterated its non-market specific allegations that the mobile 
telephony/broadband service market is highly competitive, that pricing is dynamic, that T-
Mobile is not a very effective competitor  and that other carriers ‘can readily fill any 
competitive gap T-Mobile leaves upon the completion of this transaction.’”     

 
To read COMPTEL’s full comments in this proceeding, please visit www.comptel.org.  
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About COMPTEL 
Based in Washington, D.C., COMPTEL is the leading industry association representing competitive communications 
service providers and their supplier partners.  COMPTEL members are entrepreneurial companies driving technological 
innovation and creating economic growth through competitive voice, video, and data offerings and the development and 
deployment of next-generation, IP-based networks and services.  COMPTEL advances its members’ interests through 
trade shows, networking, education, and policy advocacy before Congress, the Federal Communications Commission and 
the courts.  COMPTEL works to ensure that competitive communications providers can continue to offer lower prices, 
better service, and greater innovation to consumers.  For more information, visit www.comptel.org.  
 
 


